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 Bridge and Rental Data Trends 2021

 Trends to Watch

 Q &A

AG E N DA
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 N ow Integrated W ith M ortgage A utomators 

and The M ortgage O ffice… more to come

 O ver $5.4 Billion in Loans Analyzed For 2021

 50 state fully automated loan document 

solution for bridge, DSC R, ground up, etc.

DATA SO UR C IN G  
LIG HTNING

DO C S
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DATA TREN DS

2020 2021 Q 1 Q 2 Q 3

Bridge 
Interest Rate

1 0 .5 4 %
9 .5 5 %

-9 9  bps
9 .3 %  YO Y

9 .9 4 % 9 .6 1 % 9 .4 5 %

Term Rental
Interest Rate

6 .3 0 %
4 .8 7 %

-1 4 3  bps
2 2 .7 %  YO Y

5 .4 7 % 4 .9 6 % 4 .6 5 %
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DATA TREN DS

7 6 %

2 4 %

2 0 2 0
Bridge Term

6 8 %
3 2 %

2 0 2 1
Bridge Term
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TO P  6  B R ID G E  STATE S 
BY VO LUME

STATE AV G  Y IE LD  2 0 2 1

C ALIFO RN IA 9.63%

TEXAS 9.04%

FLO RIDA 9.19%

ILLIN O IS 9.29%

MASSAC HUSETTS 8.85%

O REG O N 11.40%
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TO P  6  R E N TA L STATE S 
BY VO LUME

TO P  6  STATE S

TEXAS

C ALIFO RN IA

PEN N SYLVAN IA

ILLIN O IS

N EW  J ERSEY

FLO RIDA
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1 2 .1 9 %       Utah

1 1 .4 0 %       O regon

1 0 .0 5 %       Pennsylvania

1 0 .0 5 %       A labama

9 .9 4 %         W ashington

B E ST B R ID G E  Y IE LD  
BY STATE 2021
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N on-Q M  Lenders M oving to B ridge

1. Rental was a derivative of their consumer non-Q M 

now moving to private space

2. Huge scale and capacity

3. Large learning curve

TR E N D S 
TO  W ATC H
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Consolidation and A cquisitions of  O riginators/A ggregators

1. Lima O ne – MFA

2. C ivic – Pacific Enterprise Bank

3. G enesis C apital – Sold by G oldman to N ew Residential REIT

4. Anchor Loans – Pretium 

5. Private Equity Investments By C apital Providers (Minority and Full Acquisition)

Significant Increase in A cquisition of  O perating Companies and O riginators 

*Expect More Big Announcements W ith Household Names

TR E N D S 
TO  W ATC H
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Securitizations

1. Direct to Securitization Bridge & Rental:  Toorak, RO C , C orevest, 

LendingHome

2. Rental Loan Securitizations:  C onstructive, LimaO ne

3. Securitization O pportunities for O riginators – Investment Banks have 

opened their doors to grant greater access

*Subject to C apital Markets Spook O ut

TR E N D S 
TO  W ATC H
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E x pansion of  A ggregator/Correspondent R elationships

1. C ontinued desire to whitelabel

2. Expansion of different product offerings 

(i.e. commercial/multifamily)

TR E N D S 
TO  W ATC H
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Institutional Capital Sources Continuing to D rive D ow n Yield

1. Institutional Home Buyers Pivoting to Private Lending

2. Public REITs

3. Life Insurance C ompany Desire to Purchase Equity Stakes

TR E N D S 
TO  W ATC H
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1. Push to use O wnership of the C ompany as Additional C ollateral

2. Portfolio Rental Loans with Release Prices for C ollateral

3. Term Multi-Family as a Large Product O ffering

LO A N  TR E N D S 
TO  W ATC H
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1. C redit Facilities, Warehouse Lines of C redit, and Repo Lines are readily 

available. G eneral threshold requirements at $5MM on balance sheet to start. 

2. Utilization of O pportunities to the benefit of LPs and O perating C ompanies. 

3. G aps in the Market created by institutionalization of the industry (non-

conforming transactions) 

O P P O R TUN ITIE S FO R  
BALANC E SHEET LENDERS
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1. Liquidity Risk – Institutional capital has bounced back from C O VID crisis 

– but ensuring there are redundancies will be key to long term success 

2. Threats from N on-Q M and C onventional Lending 

3. Excessive Leverage Risk 

R ISK  
TO  W ATC H FO R
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